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No part of this eBook may be reproduced, stored, or transmitted 
in any form or by any means, including mechanical or electronic, 

without prior written permission from the author. 
 

While the author has made every effort to ensure that the ideas, 

statistics, and information presented in this eBook are accurate, any 

direct, derived, or perceived implications should only be used at 

the reader’s discretion. The author cannot be held responsible for 

any personal or commercial damage arising from communication, 

application, or misinterpretation of the information presented herein. 
 

This eBook does not constitute or give any financial or legal advice. 
Readers must gain independent advice from a legal or financial 

specialist that suits their requirements.
 

All Rights Reserved.
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Foreword
In the world of real estate, land ownership embodies a unique blend of 

potential and peril, opportunity and obstacle. This eBook emerges as 

a beacon of insight, guiding landowners through the murky waters of 

property challenges to the shores of resolution and success. This book 

is not just a manual; it is a testament to the resilience and ingenuity 

required to navigate the complexities of land ownership.
 

For many, land represents a silent sentinel of wealth, a tangible asset 

that stands the test of time. However, the journey from acquisition 

to profit is seldom a straight path. It is fraught with hurdles that can 

transform an asset into a liability if not addressed with care and strategy. 

The issues of tax sales, liens, title disputes, encroachment, cash 

flow challenges, and neighborly feuds are but a few of the common 

challenges that can trap unwary landowners, holding their assets in a 

thicket of financial and legal brambles.
 

This eBook delves deep into the heart of these issues, providing 

not only a comprehensive understanding of each problem but also 

practical solutions to navigate and resolve them. From ensuring tax 

compliance and clearing liens to resolving title disputes and managing 

encroachments, the strategies outlined herein are both insightful and 

actionable. They serve as a toolkit for landowners to safeguard their 

investments and prepare their properties for a profitable future.
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Furthermore, the journey towards land divestment is demystified, 

presenting three distinct pathways to selling unwanted land: For Sale By 

Owner (FSBO), dealing with a Realtor, and marketing to a Land Investor. 

Each option is explored with sincere honesty, weighing the potential 

benefits against the inherent challenges. This comparative analysis equips 

landowners with the knowledge to make informed decisions that align with 

their circumstances, financial goals, and the unique attributes of their land.
 

This is more than an eBook; it is a companion for every landowner who 

seeks to transform their land from a dormant asset into a dynamic 

source of profit. It is for the visionary who sees beyond the immediate 

challenges to the potential triumphs that lie ahead. Whether you are 

entangled in the complexities of land ownership or contemplating the 

sale of your property, this book offers a roadmap to navigate the journey 

with confidence, clarity, and success.
 

Welcome to a journey of transformation, from the dilemmas of land 

ownership challenges to the pinnacle of real estate success. Let the pages 

of this eBook be your guide as you embark on a path from troubles to 

triumphs.
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What Issues Holding onto 
Vacant Land for Too Long Can 
Bring and How to Solve Them:

Tax Sale

Owning vacant land can seem like a low-maintenance investment, but it 
comes with its own set of challenges, particularly when it comes to taxes. 
A common pitfall for landowners is falling behind on property taxes, which 
can lead to a tax sale. It is where the government sells the property at 
auction to recover unpaid property taxes. The implications of a tax sale are 
severe, as it can result in the loss of your property, often for a fraction of 
its market value.
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To mitigate this risk, landowners should 
stay informed about tax obligations, 
budget accordingly, maintain open 
communication with tax authorities, 
automate payments, seek professional 
advice, regularly check property tax 
status, and consider selling the property 
if the tax burden becomes unsustainable.
 

Liens

Liens can be a significant issue for vacant landowners, acting as legal 

claims against your property due to unpaid debts or obligations. These 

can arise from various sources, such as outstanding contractors, legal 

judgments, or back taxes, effectively preventing the sale or transfer of 

the property until they are resolved. Liens not only diminish the value of 

your land but also limit your control over it, making it crucial to address 

them promptly.
 

To manage and eliminate liens on vacant land, landowners should 

proactively conduct title searches to uncover any liens, settle 

outstanding debts to clear these claims, consult with legal professionals 

for complex cases, maintain thorough records of property-related 

transactions, ensure lien releases are filed once debts are settled, take 

preventive steps to avoid future liens and keep up with property tax 

payments to prevent tax liens.
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Title Disputes

Title disputes can arise when there’s ambiguity or contention over 

the ownership of vacant land. These disputes may stem from unclear 

inheritance, boundary discrepancies, or claims from previous owners, 

significantly complicating your ability to use, sell, or develop the 

property. Ensuring clear ownership is paramount to maintaining the 

land’s value and utility.
 

To resolve title disputes and ensure clear ownership of vacant land, 

it’s essential to conduct thorough title searches to identify any 

potential issues, invest in title insurance for protection against future 

claims, and seek legal assistance to address and rectify any identified 

discrepancies or claims.
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Encroachment

Encroachment occurs when a neighbor’s structures or use of land crosses 

your property boundaries, leading to potential disputes and complications 

in land ownership and use. Addressing encroachments promptly and 

amicably is crucial to maintaining good relations with neighbors and 

preserving the integrity and value of your property.

To address encroachment issues, landowners should verify property 

boundaries with a professional survey, engage in open dialogue with 

neighbors, seek a mutually agreeable solution, legally document any 

agreements made, consider mediation if direct resolution fails, and 

use legal action only as a last resort. These steps aim to resolve 

encroachments amicably while preserving property integrity and 

neighbor relations.
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Cash Flow Challenges

Owning vacant land can lead to cash flow challenges, especially if the 
property incurs costs without generating income. These challenges can 
strain finances, making it crucial to manage expenses and explore ways to 
derive value from the land.
 
To mitigate cash flow challenges associated with owning vacant land, it’s 
important to manage expenses carefully, explore options for generating 
income from the property, invest strategically in improvements to 
enhance value, assess the land’s long-term potential, and consider 
selling if the financial burden becomes unsustainable. These steps can 
help balance the costs of ownership with potential benefits, ensuring the 
land remains a viable asset.
 

Neighbor Issues

Neighbor issues can range from boundary disputes to disagreements over 
land use, potentially leading to conflicts that affect your enjoyment and 
management of your property. Proactive steps are essential to manage 
these relations and prevent disputes from escalating.
 
To manage neighbor issues effectively, it’s crucial to maintain clear 
communication, understand property boundaries, address concerns 
early, consider mediation for unresolved disputes, seek legal guidance 
if necessary, and engage in community activities to foster positive 
relations. These proactive steps can help prevent conflicts and ensure a 
harmonious relationship with neighbors, preserving the peace and value 
of your property.
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Three Options to Sell Your 
Unwanted Land
For Sale by Owner (FSBO)

I. You’ll Take Charge of the Entire Selling Process

Opting for the For Sale by Owner (FSBO) route when selling your land 
positions, you are squarely in control of every aspect of the sales journey. 
This hands-on approach offers a dual-edged sword of both challenges 
and opportunities that require careful navigation.
 
On the one hand, by sidestepping the involvement of real estate agents, 
you stand to save significantly on commission fees, which can often be 
a substantial portion of the sale proceeds. This saving can either bolster 
your financial return or provide some leeway to adjust the sale price to be 
more competitive in the market, potentially attracting more buyers.
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However, this direct control also introduces a suite of responsibilities and 
complexities typically managed by experienced real estate professionals. 
From market analysis and pricing strategy to marketing, staging, legal 
compliance, and the intricacies of negotiation and closing, each step in the 
process requires attention to detail, a significant time investment, and a 
certain level of expertise. The need to navigate these areas, often new to 
many sellers, can introduce challenges and potential pitfalls.
 

II. Allocate Funds for Marketing Efforts to Entice Buyers

When selling land as a For Sale by Owner (FSBO), allocating a portion of 
your budget towards effective marketing is crucial to attracting potential 
buyers. Without the exposure provided by a real estate agent’s network, 
your marketing efforts play a vital role in making your property visible 
and appealing to the right audience.
 
Allocating funds wisely across these marketing channels can maximize 
your property’s exposure and attract serious buyers, increasing your 
chances of a successful sale. It’s essential to monitor the effectiveness 
of your marketing strategies and adjust your budget and efforts 
accordingly to ensure the best return on investment.
 

III. Prepare to Photograph Your Land, Obtain Aerial Images, and Install 
“For Sale” Signs

When selling your land through FSBO, it’s essential to prepare by taking 
high-quality photographs, obtaining aerial images to showcase the 
property’s full scope, and installing “For Sale” signs for local visibility.
 
These steps enhance your land’s appeal, providing potential buyers with 
a clear and attractive visual representation and signaling availability to 
those who pass by or visit the property. This preparation is critical to 
attracting attention and interest from potential buyers.
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IV. Collaborating With a Title Company Will Be Crucial

In a For Sale by Owner (FSBO) scenario, collaborating with a title 
company is crucial for ensuring a smooth and legally sound transaction. 
The title company will facilitate the necessary title search, provide 
title insurance, and handle the closing process, safeguarding both the 
seller and the buyer against potential title issues and streamlining the 
finalization of the sale. This collaboration is essential for a successful 
and secure transfer of property ownership.
 

V. Ready Yourself to Deal with Diverse Potential Buyers

When selling land on your own, be prepared to interact with a diverse 
range of potential buyers, each with different needs, expectations, and 
levels of experience in land transactions. It requires flexibility, excellent 
communication skills, and the ability to navigate various negotiation 
scenarios to effectively engage with and address the concerns of 
different buyers, aiming for a successful sale.
 

VI. Bear In Mind That a Successful Sale Might Not Be Certain

When opting for the For Sale by Owner (FSBO) method to sell your land, 
it’s essential to understand that a successful sale is not guaranteed. This 
approach requires significant effort in terms of marketing, negotiation, 
and legal compliance, and there may still be challenges in finding the 
right buyer at the right price. Being prepared for this uncertainty is 
crucial when deciding to sell land on your own.
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Sell With a Realtor

I. You’ll Continue to Bear All Expenses Associated with the Property Until 
the Deal Is Closed

When selling your land through a realtor, it’s essential to recognize that 
you, as the seller, will continue to be responsible for all the ongoing 
expenses related to the property until the sale is finalized. These expenses 
can include property taxes, maintenance costs, utility bills if applicable, 
and any other fees or assessments that might accrue.
 

II. Real Estate Agents May Not Assist with Challenges Such as Liens, 
Overdue Taxes, Problems with Property Access, or Legal Matters

When selling your land through a real estate agent, it’s essential to 
understand that while agents are experts in marketing and selling 
property, they may not be equipped to assist with more complex legal 
issues that can arise, such as liens, overdue taxes, problems with property 
access, or other legal matters.
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III. There’s a Risk That Your Property Could Linger on the Market for an 
Extended Duration Without Finding a Buyer

When enlisting a real estate agent to sell your land, there is an inherent 
risk that the property may remain on the market for a prolonged period 
without securing a buyer. It can be due to a variety of factors, such as 
market conditions, the property’s location, desirability, pricing, and the 
effectiveness of the marketing strategy.
 

IV. Be Prepared to Pay About 10% of the Sale Price in Agent Fees

When you engage a real estate agent to sell your land, it’s customary 
to compensate them for their services through a commission, which is 
typically a percentage of the sale price. While this rate can vary by region, 
agency, and the specifics of the service provided, for land sales, it’s not 
uncommon to expect to pay around 10% in agent fees.
 

V. Agents Might Prioritize Higher-Value Properties, Potentially Leading 
to Less Attention to Your Listing

In the competitive real estate market, there’s a possibility that agents 
may prioritize higher-value properties, which can lead to less attention 
and fewer resources devoted to your listing if your property is considered 
of lower value. This tendency can stem from the fact that higher-value 
properties can yield higher commission payouts for the same amount of 
work or even less.
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Sell to a Land Investor

I. Expect to Receive a Prompt and Fair Offer for Your Land

Selling your land to a land investor can be a straightforward and practical 
route to dispose of your property. Land investors are typically experienced 
in dealing with various land types and can often make a prompt offer, 
which can be particularly appealing if you are looking to sell quickly.
 
Expecting to receive a prompt and fair offer from a land investor is 
realistic, given their business model and interest in a swift, hassle-free 
transaction. However, it’s essential to do your research and possibly seek 
professional advice to ensure the offer aligns with your expectations and 
the market value of your land.
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II. Investors Handle Any Property Issues, Offering You Simplicity and 
Peace of Mind

When selling to a land investor, one of the significant benefits is their 
ability to handle various property-related issues that might otherwise 
complicate or delay the sale. This capacity to manage problems such as 
liens, back taxes, and title issues can streamline the process, offering 
simplicity to the seller.
 
Land investors offer a path that minimizes the seller’s effort and maximizes 
the ease of transaction by dealing with property issues that might be 
daunting or too complex for the average landowner to tackle. This hands-
off approach can be particularly beneficial for sellers looking for a quick 
and uncomplicated sale.
 

III. You Won’t Be Responsible for Closing Costs, Commissions, or 
Other Fees

Selling your land to an investor typically means that you won’t be 
responsible for many of the costs that are commonly associated with 
traditional real estate transactions. This is because land investors 
usually offer to handle the closing costs as part of the deal, which can 
significantly reduce the seller’s expenses.
 
When an investor takes on the responsibility for closing costs, 
commissions, and fees, it simplifies the transaction for you as the seller, 
making the process more straightforward and financially predictable.
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IV. Investors Address Monetary Concerns Like Unpaid Taxes or Liens

When selling land to an investor, one of the critical conveniences is 
their willingness and ability to address monetary concerns that can be 
a hindrance to the sale, such as unpaid taxes or liens. Investors are 
typically prepared to deal with these issues, which can be a significant 
advantage for a seller looking for a straightforward transaction.
 

In short, selling to an investor can alleviate the burden of unpaid taxes 

or liens for the seller, providing a clear path to sale and transferring the 

responsibility of resolving these monetary concerns to the investor.
 

V. They Work with Title Companies to Facilitate a Swift and Smooth 
Transaction

Land investors streamline the sale process by collaborating with title 
companies, ensuring a swift and smooth transaction. Title companies 
play a critical role in verifying the legal status of the property, ensuring 
that there are no outstanding issues that could jeopardize the sale.
 
By working with title companies, investors ensure that all legal and 
financial details are properly managed, providing a seamless experience 
for the seller and enabling a quicker path to sale completion.
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Meet the 
Owner from DTG Land
DTG Land was founded by a team passionate about land and lending a 
helping hand. We are a family-owned land acquisition and development 
company, led by James Gardner. Our goal is that everyone leaves the 
closing table happy. Whatever your reason for selling land is, we can get 
you relief quickly.

We take pride in our values of integrity, putting the customer first, and 
providing hassle-free service. We stand by our word, act with honesty, and 
ensure your satisfaction every step of the way.
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How DTG Land 
Can Help You

How We Work with Sellers
When you choose to work with us, there will be no hassles, commissions, 
or closing costs – we will take care of everything.

•	 Experience a fast, hassle-free process from start to finish.

•	 Enjoy zero commissions, closing costs, or hidden fees.

•	 Receive a no-obligation offer within just 24 hours.

•	 Direct access to the company owner for any questions you might 

have.

•	 Personal guidance through every step, answering all your 

questions.

•	 We aim for a quick close, putting cash in your hand as soon as 

possible.
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How to Contact Us

Thank you for your interest in working 

with us! Please don’t hesitate to reach 

out if you have any questions, feedback, 

or concerns. You can contact us using 

the following methods:

Phone: 

(737) 377-6900
Email:

info@dtg-land.com

Website: 

https://dtg-land.com

Address: 

1401 Lavaca St. Suite 
41451 Austin, TX 78701

We look forward to 
working with you!

Please scan the QR code 
to visit our website.

mailto:info%40dtg-land.com?subject=
https://dtg-land.com
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