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Author: DTG Land
This comprehensive checklist is meticulously crafted to 
assist you in thoroughly evaluating both the strengths 

and challenges associated with your property prior 
to its sale. By methodically assessing each aspect, 

you can enhance the efficiency of the selling process 
and significantly increase the likelihood of achieving a 
favorable outcome. It will allow you to systematically 

confirm completed actions or pinpoint specific elements 
that require further consideration.

By working with TDG Land, rest assured that we will 
manage all necessary land selling steps on your behalf, 
streamlining the process and alleviating any concerns 
you may have. Our comprehensive approach ensures a 

smooth and efficient experience for you.
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Land Investor Consultation
Engaging with a land investor early in the process can provide valuable 

insights into the viability and potential profitability of selling your land 

promptly. This initial consultation is a critical step in understanding 

the current market from an investor’s perspective and setting realistic 

expectations for your sale.

•	 Schedule a meetings a  land investor to compare offers and terms 
to that of a Realtor

•	 Discuss the potential for expedited sale and any investor-specific 
requirements.

•	 Evaluate the investors’ track records to ensure reliability and 
fairness in dealings.
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Market Analysis
A comprehensive market analysis equips you with the knowledge 
needed to make informed decisions about pricing your land and 
understanding buyer behavior, ultimately influencing your marketing 
strategy and timing of the sale.

•	 Leverage online real estate platforms to access a wealth of 
information on current listings and recent sales in your area.

•	 Engage with realtors, appraisers, and other property experts who 
have a pulse on the local market.

•	 Do a seasonal trend analysis, and understanding how different 
times of the year affect land sales in your area can be crucial.

•	 Keep abreast of any developments or plans in your area that could 
influence buyer interest.

•	 Identify the primary demographics interested in land in your area.
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Sale Objectives
Understanding and articulating your primary goals for selling your land will 
guide your approach to the sale, from pricing and marketing to negotiating 
with potential buyers.

•	 Assess your financial needs to determine if immediate cash flow is a 
priority.

•	 Consider long-term objectives, such as reinvesting proceeds into 
more lucrative ventures.

•	 Align sale objectives with personal or business financial planning.

•	 Consider the tax implications of your land sale and how they fit into 
your overall financial landscape.

•	 Assess your tolerance for the inherent risks in the selling process, 
such as market fluctuations or potential delays in finding a buyer

•	 If the land has been in your family for generations or holds 
significant sentimental value, this may impact your sale objectives; 
thus, consider your legacy and emotions.
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Land Assessment
A comprehensive land assessment 
is pivotal in preparing your property 
for sale, as it helps identify both the 
strengths and areas that may require 
attention. This detailed evaluation 
forms the basis for marketing your land 
effectively and addressing any issues 
that could impact the sale or valuation.

•	 Schedule a detailed inspection of the entire property to identify 
unique features, potential selling points, and visible issues that 
need resolution.

•	 Engage environmental professionals to conduct assessments, 
especially if your land is undeveloped or has been used for 
agriculture, to identify any contamination or protected habitats.

•	 Verify the availability of essential utilities such as water, electricity, 
sewage, and internet services, as these can significantly influence 
the land’s marketability and value.

•	 Research local zoning laws and land use restrictions to understand 
what the land can be used for, as this will impact the type of buyers 
you target.

•	 Evaluate the potential for subdividing the land into smaller parcels, 
which could increase its overall market value and appeal to a 
broader range of buyers.

•	 Check for any legal encumbrances, easements, or rights of way 
that could affect the property’s use and value.
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Lien Clearance
Clearing any liens against your property is a critical step in ensuring a 
smooth sale process. Liens can significantly impact the attractiveness 
of your property to potential buyers and may complicate or even halt the 
sale. Addressing these issues upfront can save time and avoid potential 
legal challenges.

•	 Conduct a thorough search or hire a professional to identify any 
liens against the property, including mortgages, mechanic’s liens, 
or judgments.

•	 Access your local tax assessor’s website or visit in person to review 
your property’s tax records for any outstanding balances.

•	 Once a lien is paid or settled, ensure the creditor files a lien release 
with the county recorder’s office to remove the lien from the 
property record officially.

•	 If you encounter complex lien issues or disputes, consider 
consulting with a real estate attorney to navigate the resolution 
process.
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Boundary Survey
A boundary survey is an essential step 
in preparing your land for sale, providing 
a definitive map of your property’s limits 
and features. This survey serves multiple 
purposes, from verifying legal boundaries 
to identifying potential for enhancing the 
property’s value.

•	 Engage a licensed land surveyor to conduct a detailed boundary 

survey of your property. Ensure the surveyor is reputable and has 

experience with local land characteristics.

•	 Review the completed survey to identify opportunities for 

subdividing the land into smaller parcels, which might appeal to a 

broader market and increase the overall value of the property.

•	 Once the survey is complete, compare the findings with 

existing property descriptions in official records to identify any 

discrepancies.

•	 Use the detailed information from the survey in your marketing 

efforts to highlight the land’s features, such as buildable areas, 

access points, and unique topographical characteristics.
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Buyer Search
Finding the right buyer for your land 

involves understanding who might be 

most interested in its unique features and 

potential uses. A targeted approach to 

identifying and reaching out to potential 

buyers can significantly enhance the 

effectiveness of your sales efforts.

•	 Analyze your land’s characteristics, including size, location, 
topography, and available utilities, to identify the most likely 
uses, such as residential development, agriculture, recreation, or 
commercial purposes.

•	 List your property on specialized land sale websites and general 
real estate platforms to maximize visibility. Ensure your listings are 
detailed, with high-quality photos and descriptions highlighting your 
land’s best features.

•	 Connect with local business associations, agricultural cooperatives, 
and development groups to spread the word about your property. 
Personal networks can be instrumental in finding interested buyers 
within the community.

•	 Consider forming alliances with related businesses or services 
that cater to your ideal buyer’s interests, such as agricultural 
suppliers for farmland or outdoor recreation companies for land with 
recreational potential.
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Legal 
Consultation
Engaging in legal consultation is a crucial 
step in the land-selling process, ensuring 
that all aspects of the sale adhere to legal 
requirements and protect your interests. 
A knowledgeable attorney can guide 
you through complex legal landscapes, 
ensuring a smooth transaction.

•	 Consult with a real estate attorney to review any restrictive 
covenants tied to your land that might limit its use, affect its value, 
or impact the sale. It includes homeowner association (HOA) rules, 
if applicable.

•	 If you’re open to offering seller financing to facilitate the sale, 
discuss this option with your attorney to understand the 
implications and structure a favorable agreement.

•	 Work with your attorney to prepare or review all sale documents, 
ensuring they comply with state and local regulations. It includes 
the bill of sale, purchase agreement, and any disclosures required 
by law.

•	 Ensure that your attorney reviews the title search and any title 
insurance policies involved in the sale to confirm that the title is 
clear and transferable.
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Land Preparation
In the meticulous process of preparing your land for sale, attention to 
detail is paramount. Clearing away any debris or potential hazards ensures 
not only the safety of interested parties but also offers unobstructed 
access to every corner of the property.

•	 Evaluate and, if necessary, clear any debris or potential hazards 
from the land, guaranteeing safe and unimpeded access to every 
part of the property.

•	 Strategically consider staging areas on the land to effectively 
showcase its potential uses to prospective buyers

•	 Develop a detailed information packet for the land, encompassing 
essential details that potential buyers may seek. Include frequently 
asked questions (FAQs) to address common queries, providing 
comprehensive insights into the land’s attributes, potential uses, 
and any pertinent details that could influence a buyer’s decision.
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Pricing and Marketing
In navigating the sale of your land, the formulation of a robust pricing 
and marketing strategy is paramount for success. Begin by considering 
a professional appraisal to establish a well-founded pricing strategy, 
providing potential buyers with confidence in the property’s market value.

•	 Deliberate over securing a professional appraisal to underpin your 
pricing strategy.

•	 Customize your marketing materials with precision, focusing on 
accentuating the distinctive features and latent potential of your 
land

•	 Strategically plan open land viewings or incorporate virtual tours to 
involve interested buyers actively.
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How to contact us
Thank you for your interest in working 

with us! Please don’t hesitate to reach 

out if you have any questions, feedback, 

or concerns. You can contact us using 

the following methods:

Phone: 

(737) 377-6900

Email: 

info@dtg-land.com

Website: 

https://dtg-land.com

Address: 

1401 Lavaca St. Suite 
41451 Austin, TX 78701

We look forward to 
working with you!

Please scan the QR code 
to visit our website.

mailto:info%40dtg-land.com?subject=
https://dtg-land.com
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